Course: Soft Skills For Business Negotiations And Marketing
Strategies

Course Code: noc20-mg39

Session: 2019-20

Duration: 12 Weeks

Assessment procedures: Weekly Assignment (25%) + proctored certification Exam (75%)
Curriculum of the Course:

Week 1: Soft Skills and Hard Skills
Week 2: Non-verbal communications
Week 3: Negotiations

Week 4: Professional Negotiations
Week 5: Business Negotiation

Week 6: Product Marketing Negotiation
Week 7: Negotiation for Services

Week 8: Marketing Strategy

Week 9: Power Marketing

Week 10: Power Marketing Strategies
Week 11: Power Marketing Presentations
Week 12: Time Management in Marketing
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